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AUDECIBEL’S CHANGE 


Observing readers of AU- 
DECIBEL noticed a big change 
last month — and responded to 
it! Did you notice the differ- 
ence? 

First, it was different in ap- 
pearance — with a new cover, 
new page layouts and new fea- 
tures. But, most important, it 
was different in feeling. We 
hope AUDECIBEL is now a 
warm and human magazine that 
our readers can take to their 
hearts. Do you think it is? 

We hope too, that you will 
note that each issue now carries 
more information about the 
Society of Hearing Aid Audiolo- 
gists. We feel it is the place of 
AUDECIBEL to make the 
SHAA a living and breathing 
entity for its members and 
those interested in the good 
work it does for the hearing aid 
industry. 

We might add, too, that the 
October issue brought the big- 
gest reader response ever — 
letters of congratulations and 
even words of praise from ad- 
vertisers who got good results. 


A BIG YEAR AHEAD 


Business-wise the publication 
is on the up-swing, too! This 
is the best December issue in 
history — dollar-wise, and the 
outlook for 1957 is excellent. 
Another battery manufacturer 
will be represented in these 
pages with a major effort. 
Other than the familiar faces 
among the present hearing aid 
manufacturers will be repre- 
sented, too. 

Remember, any magazine is 
written for its readers. Let us 
hear from you on what you 
want or don’t want in AUDE- 
CIBEL. 
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Yow HEAR Whe 


by THORNTON ZANOLLI 


president, Society of Hearing Aid Audiologists and 
editorial director, Audecibel Magazine 





This holiday season is an 
ideal time to look into the future 
of the Society, make a few New 
Year’s resolutions and review 
the progress we have made in 
the past year. 


It wasn’t so many years ago 
(in the four year history of the 
society) that the SHAA was 
much like Tiny Tim before old 
Serooge was reformed. It was 
weak and frail, consigned to an 
early grave according to the 
doom shouters. 

But today, the Society is as 
robust as a Michigan State 
tackle. 


We entered this past year 
with a debit. That was made 
up in short order and this year 
we expect to show a modest, if 
not enormous, number of assets 
to work with in the coming year. 


We added to our staff in the 
past year, Arthur O’Shea, as an 
advisor on Audecibel and all 
other editorial matters—a post 
we badly needed filled. 


With the same kind of cooper- 
ation we have had in the past 
year, we will make as much, if 
not more, progress in 1957. 


During the coming year, we 
must see started an educational 
program that we have been 
working on, a program that is 
vitally needed. The aim of the 
Society to raise the educational 
standards of those who sell, fit 
and service hearing aids cannot 
be realized until courses of study 
are available not only to those 
desiring to prepare themselves 
for certification, but also for ad- 
vanced training and achieve- 
ment by those already certified. 
The institution of such courses 
are a must for 1957. 


One of the highlights of the 
coming year, and we don’t think 
it is too soon to talk of it, is the 
annual meeting of the Society 
to be held on October 11, 12 and 
13, LaSalle Hotel, Chicago. 


On the day our meeting ends, 
the annual meeting of the Amer- 
ican Academy of Ophthalmol- 
ogy and Otolaryngology begins. 

Plans for these two meetings 
are definite. Some hearing aid 
manufacturers will be planning 
meetings with their distributors 
for that weekend. This should 
be highly desirable to everyone 
concerned. 








A PURPOSE AND A GOAL 


THE PURPOSE: AUDECIBEL is strictly an educational and professional journal, the purpose of 
which is to bring to the otologist, the hearing aid audiologist, and others interested in the field of hearing and audiology, author- 
itative articles, papers and data concerned with research, techniques, education and new developments in the field of treating and 
assisting the hard of hearing. 


THE GOAL: The Society of Hearing Aid Audiologists is dedicated to the goal of reaching and 
maintaining the highest possible ethical standards in the field of hearing aid audiology. AUDECIBEL is dedicated to the goal of 
rapport among all those concerned with the hard of hearing so that mutual and overlapping problems may be recognized and out- 
standing ideas, skills and experiences be shared for the greater benefit of all. You are urged to write in for details of how YOU 
may participate in and benefit by this worthwhile endeavor. 
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Dr. Miller strongly recommends the use of the pure- 

tone audiometer for screening the hearing of large 

segments of population and discusses techniques 
to be used. 


4 Further Evaluation of METHODS (ox 


by Dr. MAURICE H. MILLER 


Director and Chief Audiologist, 
The Speech and Hearing Clinic 
Columbia Presbyterian Medical Center, New York City. 


The numerous advantages of 
pure tone sweep testing over 
whispered and spoken voice 
tests of hearing have been dem- 
onstrated many times and ade- 
quately reported. In spite of 
the wealth of material available 
on this subject it is dishearten- 
ing to note that industry, induc- 
tion centers, and many physic- 
jans, including pediatricians, are 
still using the voice and whisper 
test and it remains a frequently 
employed method for screening 
the hearing of large popula- 
tions. 

An adequate program for the 
conservation of hearing re- 
quires a satisfactory method of 
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accurately detecting losses of 
hearing of all types. Further- 
more, losses of hearing should be* 


discovered early and the individ- 


ual referred for competent otolo- 
gical diagnosis and treatment as 
soon as possible, when most can 
be accomplished to prevent the 
hearing loss from becoming a 
disabling one. 


Whispered and spoken voice 
tests do not effectively accom- 
plish this most important aspect 
of an adequate hearing conser- 
vation program. It is hoped 
that through a reexamination of 
the significant features of these 


(continued on next page) 
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two methods of screen testing, 
those individuals who are re- 
sponsible for the institution of 
programs of screen testing of 
hearing will recognize the im- 
portance of using the pure tone 
audiometer in initial screen test- 
ing of hearing. 

The object of the whispered 
and spoken voice tests is to 
separate those who have losses 
of hearing from those with nor- 
mal hearing and to refer those 
with some degree of hearing im- 


The examiner stands at 20 feet 
and makes every effort to as- 
sume and maintain an ordinary 
conversational voice at all times. 
He should be particularly care- 
ful not to lower the voice as he 
approaches the individual being 
treated. Words such as_ base- 
ball, firefly, blackboard, door- 
step, inkwell, mouse trap, and 
hardware should be repeated at 
20, 15, 10, 5, 2, and 1 feet until 
a response is elicited. It is well 
to repeat the procedure several 
times to arrive at the most ac- 
curate threshold possible. The 
number of feet at which a re- 
sponse is elicited will be the 
numerator over 20 which is con- 
sidered to be the denominator, 
e.g. 5/20. In other words, the 
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DR. MAURICE H. MILLER 


Dr. Maurice H. Miller is Director 
and Chief Audiologist of the 
Speech and Hearing Clinic of Co- 
lumbia Presbyterian Medical Cen- 
ter, and Instructor in Audiology in 
the Department of Special Educa- 








About the Author 


tion of Teachers College, Columbia 
University, both in New York City. 

While in the armed service Dr. 
Miller was Chief Audiologist at the 
Audiology and Speech Section of 
the Eye, Ear, Nose and Throat Serv- 
ice of Valley Forge Army Hospital 
in Phoenixville, Pennsylvania. He 
also served a term as clinical psy- 
chologist in the Audiology and 
Speech Center of Walter Reed Army 
Medical Center in Washington, D.C. 
Prior to entry into the service, Dr. 
Miller was Speech and Hearing 
Therapist and Clinical Audiologist 
in the Speech and Hearing Center 
of Lenox Hill Hospital in New York 
City. 








pairment for additional audi- 
tory evaluation and treatment. 
A procedure for administering 
this type of test is reproduced 
below :’ 


For approximate evaluation of 
hearing, the conversational voice 
test must be used. It should be 
administered in a large room 
with a high ceiling. This will 
prevent reverberation from re- 
flection of the sound against the 
walls, etc. The person being 
tested stands free of any objects, 
including walls, etc. The tested 
ear should be directed toward the 
examiner. The opposite ear 
should be obstructed by pushing 
the tragus firmly into the ear 
canal with the index finger. Any 
slight movement of the finger 
holding the tragus will serve as 
a masking noise. Vision should 
be obstructed with a square of 
cardboard. This will prevent the 
individual being tested from see- 
ing the examiner and receiving 
any hints. 
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veteran has a hearing approxi- 

mately 5/20th of normal. 

The whispered and spoken 
voice tests represent in reality 
an attempt to apply the prin- 
ciple of the Snellen Test of Vis- 
ual Acuity to the measurement 
of hearing in which the hear- 
ing in feet at which a given sub- 
ject hears the material, is com- 
pared to a level previously es- 
tablished and accepted as nor- 
mal. Certain obvious advant- 
ages are claimed for this type of 
test the chief of which are the 
following: 

1. Simplicity of administra- 
tion. Personnel with little or no 
background in audiometry may 
be taught to administer this 
test in a short period of time. 


2. Lack of expense. No spe- 
cial equipment is required for 
the test and large groups of 


individuals may be screened in 
a relatively short period of time. 

3. Use of functional stimuli. 
The range of frequencies most 
important for understanding 
speech extends from 300 to 3000 
cycles and whispered and spoken 
speech contain frequencies in 
this range. 

The above advantages of the 
whispered and spoken voice 
tests have led some organiza- 
tions which examine large 
groups of individuals to utilize 
this “rough and ready” test for 
initial screen testing of the 
hearing of large populations. 
This type of test has numerous 
important shortcomings which 
are summarized below: 

1. Lack of control of the sound 
source. Sound intensity from a 
point source in a free field var- 
ies inversely as the square of 
the distance. This means that 
changes in the distance between 
the examiner and the subject 
greater than eight feet produce 
very small changes in intensity 
while slight changes at distances 
below eight feet will produce 
considerable alterations in in- 
tensity. 

2. Variations in speech levels 
of examiners. There are great 
differences between the conver- 
sational voice levels of different 
testers and of the same tester 
from time to time. It is very 
difficult for even the most skill- 
ed examiner to maintain a con- 
stant intensity level for either 
spoken or whispered speech 
without the assistance of elec- 
tronic instrumentation. The 
natural tendency is for the 
speaker to lower his voice as he 
approaches the subject and 
raise his voice as he moves away 
from him. 

3. Variations in speech and 
voice characteristics. Examin- 
ers differ also in the clarity of 
their articulation, rate of speech 
and frequency range of their 
voices, dialectical characteris- 
tics, etc., which effect the abil- 
ity of the subject to repeat the 
material. 

4. Lack of standardization of 
material. Some examiners use 
spondee words such as baseball, 
pancake, cowboy, etc.; most oth- 


(continued on page 21) 
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CALL ME ON THE PHONE TODAY 
FOR A CONFIDENTIAL TALK 


Phone: 
Dobbs Ferry (N.Y.) 3-6600 


Let me explain why the 
Otarion Listener means 
more business and more 





Do you know that within the last ninety 
days seven well-known dealers who have 
become Otarion distributors have all said: 
“Why didn’t you tell me before how good 





The Listener really is?” 


That's right — and no matter what your ex- 
perience has been with eyeglass hearing 
aids — until you have actually seen for 
yourself what a completely dependable. 
wholly satisfactory instrument the new im- 
proved Otarion Listener is, you'll never 
know — and you'll never realize — what 
the Otarion Listener can do for you — for 
your customers — to get user referrals. 


Yes, Sir, the greatest thing in your future 
may be right there within phone’s reach, 
but you'll never know unless you act now! 


CONSIDER THIS: 


Otarion, and only Otarion, has The Listener 
— the original eyeglass hearing aid that 
meets 90% of user requirements — with no 
slippage — no feed-back — just hour after 
hour of unbelievable hearing comfort! 
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Profits For You 


Otarion has the persuasive, interest-arousing 
kind of national advertising that develops 
leads — so many leads in fact that many 
distributors have been hard-pressed to 
handle all of them. Referrals from enthusi- 
astic Otarion users are among the highest 
anywhere. Otarion has a complete line of 
hearing aids in all price ranges — and the 
very latest in combination pure-tone and 
speech Audiometers. And, Otarion has the 
exciting new LISTENETTE — weighs less 
than half an ounce — defies detection as 
never before. 





So call me on the phone today for a confi- 
dential talk. Get the facts — all the facts. 
Learn for yourself why Otarion distributors 


everywhere are happier, busier, more pros- 
perous. 


LELAND ROSEMOND, President 


Gtarion Listener 


= Ferry. New York 





Phone: DObbs Ferry 3-6600 
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There were several points 
brought out in papers and dis- 
cussions at the 32nd annual 


convention of the American 
Speech and Hearing Association 
in Chicago that were of vital 
interest to everyone in the hear- 
ing profession and industry. 


The meeting was attended by 
1,800 clinical audiologists, physi- 
cians, speech and hearing ther- 
apists, hearing aid audiologists 
and students. 


SHAA President Thornton 
Zanolli represented the Society, 
took part in a panel discussion 
and presented results of a sur- 
vey he conducted among hear- 
ing aid audiologists regarding 
methods used in fitting hearing 
aids. 

A highlight of this survey 
was evidence which indicates 
that the person who does the 
hearing tests should also do the 
fitting of the hearing aid. This 
is so, the survey indicated, be- 
cause of his withdrawal and 
lack of communicativeness, the 
needs of the deafened person 
can be more accurately gauged 
at the time of the tests. 


Seven other highlights of the 
discussions were: 


® Revelation by Aram Glorig, 
M.D., University of Southern 
Calif., that screening tests with 
the single frequency of 4,000 
cycles are accurate. (This 
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. LATEST DEVELOPMENTS 
IN AUDIOLOGY 


% 4000 Cycle Screening 
Tests are Accurate 


% Predict Speech Threshold 
from Pure-Tone Audiogram 


% Hearing Aid Performance 
Variations Discussed 


% Use of Aid Does Not 
Make Hearing Worse 


% No Standard Procedure 
for Testing Hearing Loss 


% Severity of Loss Depends 
on Individual Needs 


means that a portable audio- 
meter at a cost of $125 would 
be practical for the general 
medical practioner, pediatrician 
and others who feel the $400 to 
$500 multi-frequency audio- 
meter is too expensive for the 


few patients they have who 
need these tests.) 


*Ira J. Hirsh, Ph.D., of the 
Central Institute for the Deaf, 
revealed that the speech thresh- 
old can be predicted accurately 
by averaging the two frequen- 
cies with the least loss on the 
puretone audiogram at 500, 
1,000 and 2,000 eps. (This 
method was proposed previously 
by Dr. Harvey Fletcher, and is 
hereby supported by research on 
the part of Hirsh and his col- 
laborator, Robert C. Bilger.) 


* The performance of hear- 
ing aids can and does vary from 
instrument to instrument — not 
just from one make or model to 
another. Therefore, a person 
should be fitted with the same 
aid with which he is tested. 
This was revealed as the case 
in a study of methods of test- 
ing used by the Veterans Ad- 
ministration in connection with 
the National Bureau of Stand- 
ards tests of performance in a 
paper delivered by Kenneth O. 


(continued on page 10) 
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Doctors hail unique advantages of the 


NEW BELTONE AUDIOMETER 















EXCLUSIVE NEW 
1 ELECTRONIC TUBE 
CIRCUIT MEANS 


* new low cost 


* new light weight 
(only 11 pounds) 


* new economy of upkeep 


* new freedom from 
most service problems 






price #35000 


/ , 
| f= 
_ ' hh 
ad ‘i NEW COMBINATION TONE INTERRUPTOR 


A new, exclusive combination tone and pulse switch 
INVESTIGATE HOW THIS MAY SIMPLIFY = *™Plifies testing. 
YOUR HEARING TESTS 





This new Audiometer is produced by Beltone Hearing Aid 


a Company which has played a vital role in developing the 
You, like other doctors who have seen the new Beltone modern hearing aid. The latest Beltone Triple Transistor 
Diagnostic Audiometer, will be enthusiastic about the EGER SENDS Sie alee et Seen cenvaiiaen 6s 


insure greater accuracy in fitting individual hearing losses. 








advantages you can get from its new, exclusive features. 
They permit remarkably easy, accurate testing. You will 
be especially interested in these features: 





Send tor FREE Brochure 

Mail coupon TODAY for illustrated 
brochure that gives complete specifica- 
NEW CONTINUOUSLY VARIABLE ATTENUATION tions of the new Beltone Audiometer. 


ee : . . . if No obligation. It also reveals how this 
om permits interpolation in single or even in ha vedi Aidiatens Macitnannabone tode 
decibel steps. you money, nuisance and time. 
NEW CALIBRATED MASKING TONE 
which means much greater accuracy, stability, plus 
trouble free operation. 


OY Mone 


DIAGNOSTIC AUDIOMETER 


| 
Model 10A This advertisement also appeared in the November issues of 
BELTONE HEARING AID COMPANY @ MAKERS OF TRIPLE TRANSISTOR HEARING AIDS 
2900 West 36th Street, Chicago 32, Illinois 


Audiometer Division, Beltone Hearing Aid Co., Dept. 9.070 
2900 West 36th Street, Chicage 32, Iilinois 


Please rush me, without obligation, FREE brochure that describes the 
new Beltone Audiometer and the unique advantages it can give me. 





NAME 





ADORESS 





city ZONE STATE 

















@ Latest Developments 
IN AUDIOLOGY 


(continued from page 8) 


Johnson, Ph.D., of the San 
Francisco Hearing and Speech 
Center.) 


® An answer to the old ques- 
tion: “But won’t a hearing aid 
make my hearing worse?” The 
answer is, “No!” according to a 
five-year study reported by 
Ralph F. Naunton, of the Uni- 
versity of Chicago. 


® There is no standard pro- 
cedure, from one clinic to an- 
other, for fitting of hearing 
aids, according to Hirsh. The 


out, and there were exceptions 
among models listed. His point 
was that these differences 
should be taken advantage of 
in the fitting of individuals. 
Zanolli pointed out that his 
survey reaffirms that all people 
who come in contact with the 
various hearing professions re- 
quire, and should receive, sym- 
pathetic and understanding help 


— not just a machine-like 
efficiency. 


“The client has to live with 
the hearing aid, not the person 
who fits it for him,” Zanolli 
said, in pointing up the need for 
more work in helping the indi- 
vidual to adjust to living with 








Several of the papers, so briefly summarized in this article will 
be reprinted in full in later issues — after the author's permis- 
sion has been obtained. 








last experimental paper on fit- 
ting of hearing aids was pub- 
lished 10 years ago. Hirsh 
wryly commented that that 
must mean the paper of 10 
years ago by Dr. Ray Carhart, 
Ph.D., Northwestern University, 
was the final word on the sub- 
ject. 


* There is too much emphasis 
on the hearing loss and not 
enough on the individual needs 
of the person seeking a hearing 
aid, according to Dr. Moe Berg- 
man, Ph.D. (A small loss is 
devastating to a man whose 
business or social life deals in 
fine nuances of words. Even a 
great loss is not much bother to 
a person who has little contact 
with other than small talk.) 

® The tolerable level of per- 
formance of a hearing aid is a 
good criterion of its accepta- 
bility for a given individual, ac- 
cording to work by Aubrey 
Epstein, Ph.D., of the Univer- 
sity of Pittsburgh. 

Johnson pointed out that 
differences in performance of 
hearing aids may be as high as 
30 percent from one to another 
in any given model. This was 
general observation, he pointed 
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imperfect hearing. Results are 
relative, not absolute, and tests 
performed in sound-treated 
rooms often seem to be valid only 
under similar conditions. Out- 
side, the aid that performed 
best under test may be unsatis- 
factory. 


Zanolli emphasized that tests 
for the hearing aid that per- 
formed best in a given noisy 
environment should be _per- 
formed in that environment and 
not under simulated conditions 
in the office or clinic. 


Several of the nvoints brought 
home bv the survev had been 
hit upon in work described by 
other members of the panel. 


However, one of the closest 
parallels was in the report by 
Hirsh, who, in pointing out that 
there is room for improvement 
in testing methods, said: 


“Most clinical audiologists 
spend up to half their time on 
this subject (testing) when this 
valuable time might be used to 
work with other problems like 
speech correction and lip read- 
ing, if accurate testing results 
could be reached more quickly.” 


Here is how Zanolli summed 
up findings in one part of the 
survey: 


“It is a wrong approach on 
our part to say to the individual, 
‘we don’t see you and your prob- 
lems — here is the hearing aid 
for you.’ Wouldn’t it be better 
to compromise with him, to 
bend from our judgment of 
which is the right hearing aid 
for him, give him one that is 
not quite as good in favor of his 
expressed need, say, for styling? 


“He won’t wear the hearing 
aid you force on him, anyway, 
after a few days. By compro- 
mising with what the tests say, 
compromising in favor of his 
special problems, later he can 
be brought to the hearing aid 
you feel the tests prove he 
should have. He'll gradually 
see its desirability.” 


Two other questions, Zanolli 
said, that face both the clinical 
and hearing aid audiologist are: 


* How best can we convince 
the person with a _ perceptive 
loss of hearing that no hearing 
aid in the present state of scien- 
tific findings will ever return 
him to “perfect” hearing? That 
he must accept the limitations 
imposed by kis own hearing 
condition. 


* How best to convince deaf- 
ened individuals, who can profit 
from it, that a hearing aid isn’t 
the entire answer — that they 
should take advantage of lip 
reading and other training? 


“To use the words of the mar- 
ket place,” Zanolli concluded, 
“how can we — clinical audiolo- 
gists and hearing aid audiolo- 
gists — best sell the need for 
this training to them.” 


Now, to return for a moment 
to the other papers. 


1. Another point made by 
Johnson was that the differ- 
ences in performance (even be- 
tween aids of the same model) 
should be taken advantage of by 
the person fitting the aid. In 
other words, the fitter has a 
wider choice of aids at his 
fingertips. 


(completed on page 20) 
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SCIENTIFICALLY 
- DESIGNED 
~ FOR EVERY 
HEARING LOSS 


CORDLESS 
BARRETTE 
Curved to fit the contour of the 


head—no receiver button—superb 
wide-range tone. Uses 520 battery. 


TONEMASTER CORDLESS 

It’s easier to slip on than a pair of 
glasses—fits comfortably and un- 
noticed behind one ear. Use tele- 
phone naturally. Button size “400” 
battery. 


TONEMASTER BARRETTE 

Shaped to fit contour of the head 
—easily concealed in even thin 
hair—powerful—economical (625 
battery). 





“TONEMASTER 612” 
Midget 3-transistor hearing aid. 
Designed for low-cost operation— 
only a few cents a month to oper- 
ate. Uses “401” battery. 


“TONEMASTER 700” 

Powerful midget aid for extreme 
losses. Stainless steel case moulded 
chassis. Uses “401” or “152” bat- 
teries. 


TONEMASTER’S AGGRESSIVE MERCHANDISING 
PROGRAM—Tonemaster’s dynamic advertising and merchandising 
program is specifically designed to develop quality leads from every 
market in the United States and Canada—producing profitable 

high volume sales for every Tonemaster Dealer. Advertising mats, 
counter cards, literature, folders, mailers, letterheads and other 
merchandising helps are all available to Tonemaster Dealers. Factory 
paid advertising both national and in key dealer markets 

supplement each dealer’s own efforts. 















TONEMASTER 

SUPER-EARETTE 

Feather-light and powerful—fits 
unnoticed behind one ear. “625” 
energizer offers amazing economy. 


TONEMASTER 
EARETTE 

Worn inconspicuously behind one 
ear. Full, rich tone with no “swish 
swish” caused by clothing rub. 
Glorious ear-level hearing. Uses 
“675” battery. 


© SCIENTIFIC RESEARCH 

© QUALITY OF PRODUCT 

© ORIGINAL DESIGN 
COMBINE TO PLACE TONE- 
MASTER HEARING AIDS 
PREEMINENTLY AMONG 
INDUSTRY LEADERS 


TONEMASTER NATIONAL 
ADVERTISING THIS FALL 
... will include television, radio, 
newspaper and publications such 
as Life Magazine, U. S. News & 
World Report, Workbasket, La- 
dies Home Journal, Journal of 
Lifetime Living, Saturday Eve- 
ning Post, Town Journal, Farm 
Journal, McCalls, National Geo- 
graphic, Colliers and Newsweek. 


Ahead-of-the-field design, supe- 
rior quality instruments, hard- 
hitting, effective promotion... 
all are part of the Tonemaster 
Program at a remarkably low 
dealer price. It all means greater 
profits for you! 


WRITE OR PHONE PEORIA 6-0871 FOR COMPLETE DEALER PROPOSAL MANUAL 





MANUFACTURING COMPANY 


128 SOUTH MONROE © PEORIA, ILL. © PHONE 6-0871 









HIDDEN*** 


98% of the hard of hearing ques- 
tioned want a hearing aid that can be 
concealed, worn without cords or receiver 
button in the ear and without clothing 
noise. 


87 % of those tested can hear with 
Qualitone’s Hidden Ear worn inconspic- 
uously and comfortably behind the ear. 
with no cord or receiver button in the 
ear! IT IS WORN AT EAR LEVEL, there 
is no clothing noise and the telephone 
can be used naturally. 


52% of Hidden Ear demon- 
strations become sales according to 


dealer reports. 


Qualitone’s Hidden Ear, weighing only 
fractions of an ounce, has a three transis- 
tor, temperature compensated circuit and 
conventional on-off volume control. It 
uses a low cost 80 hour battery. With 
exclusive Self-Suspension Contour Design 
it can be securely worn behind either 
ear. 


The Hard of Hearing questioned want an 
instrument of this kind. DON’T WAIT 
UNTIL COMPETITORS SELL YOUR CUS- 
TOMERS before you offer them what they 
want. 


Convince yourself — Order 
Hidden Ear on a 10 day trial. 
Mail this coupon, while it’s handy. 
| The Qualitone Company, é- 
| 4318 Upton Avenue So., 
Minneapolis 10, Minn. 


(] Please send me HIDDEN Ear on 
10 day trial. 
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Glimpses into the files of a successful hearing aid audiologist 


It was mighty cold outside, 
Mr. Hearwell observed as he 
looked out of the fourth floor 
window of his office into the 
street below. The window was 
closed, of course, what with 
show coming down. 

Christmas was in the air. He 
could hear the faint strains of 
Yule music being played con- 
tinually from the gaily decor- 
ated stores. Crowds of shop- 
pers loaded down with packages 
thronged below. 

“That reminds me,” thought 
Hearwell, who was gazing out 
the window because he had a 
few minutes open between ap- 
pointments, “I'll have to get 
Mary that bracelet she was rav- 
ing about to the girl down the 
hall.” 

Ten dollars was probably too 
much for an employer to spend 
on a gift for his receptionist. 
But, considering that he was 
well over 60 and Mary was 
barely over 20, Hearwell sup- 
posed it wouldn’t be taken amiss 
by outsiders. 

The inter-office buzzer on his 
desk chirped just then and he 
turned to answer it. 

“Theres a Mr. Morgan here, 
Mr. Hearwell,” Mary said. Hear- 
well thought a moment about 
the name. Then he placed it. 
“Hold him a minute Mary 
while I get the file,” Hearwell 
ordered. 

Back at his desk, Hearwell 
browsed through the file. He 
compressed his lips. It all came 
back to him now. A very diffi- 
cult case. 

George Morgan was a young 
man, only 35 years old. He was 
married, there were no children. 
He was an engineer. He had a 
hearing loss of less than 30 to 40 
decibels. Those were the vital 
statistics — but... 

Hearwell’s mind went back 
to the first time he saw George 


MR.HEARWELLS 


Morgan, eight months before. 
Hearwell had been in the recep- 
tion room. Mary was at lunch. 

“Is there something I can do 
for you, sir?” 

“No, I’m just_ browsing 
around,” Morgan, a dark-haired, 
dark-eyed young man had said. 

“Perhaps I could § answer 
some questions for you?” 

“Well, there’s nothing wrong 
with my hearing. And no mat- 
ter what, I’m not going to buy a 
hearing aid. But my wife — 
just to make her happy I’m 
here. She seems to think some- 
thing’s wrong.” 

“I see,” said Hearwell. “Well, 
if you’ll come in the other room, 
I can take a little of your back- 
ground and then I'll test your 
hearing.” 

“T am NOT going to buy a 
hearing aid,” said Morgan. 

Hearwell smiled. “Understand, 
sir, you are under no obligation 
but wouldn’t you rather know, 
than wonder whether your hear- 
ing is all right?” 

“Well, all right,” Morgan said. 

During the interview, the 
most important question Hear- 
well asked was: Do you like to 
have people over or would you 
rather watch television? 

“I’m getting too old to visit 
other people. And so we don’t 
have many people over any 
more,” Morgan said. “And tele- 
vision ...” he snorted. “They 
have terrible programs on tele- 
vision, not worth watching.” 

“T see,” said Hearwell. “Well, 
when your wife goes out for the 
evening, what do you do then?” 

“Well, I read, generally. But 
when I tire of that, there’s noth- 
ing left but television. So I 
bear up with it.” 

That had told Hearwell the 
story. He had noticed that he 
had to project his voice more 
than with a person with a nor- 
mal hearing to make Morgan 
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hear. There was no doubt, even 
without the tests they were go- 
ing to take, that here was a loss 
of hearing. 

It probably wasn’t too bad, he 
knew. But the most destructive 
phase of hearing loss, it’s cor- 
rosion of the person’s personal- 
ity, had already set in with Mor- 
gan. Morgan was withdrawing 
from people and things, because 
he couldn’t hear well. 

Television was terrible for 
him — because when he had it 
loud enough for him to hear 
comfortably, his wife was in 
agony and asked him to turn it 
down. He wouldn’t admit it, but 
he liked television when he was 
alone. 

He was cutting off his social 
contacts and was, perhaps, im- 
paired in his work because of 
this hearing loss. He very 
much needed a hearing aid. 

A few minutes later the tests 
showed a 30 to 40 db perceptive 
loss of hearing. After the tests, 
Hearwell put a hearing aid on 
Morgan, chatted with him a few 
minutes, then took off the hear- 
ing aid and chatted with him. 

“Do you notice how much 
easier it is to hear with it on?” 

“Sure, but it’s harder to 
hear now than before I put it 
on. That’s what’s the matter 
with hearing aids and why I 
don’t want to get one now. Once 
you put one on, you have to 
wear one. Your hearing gets 
worse.” 

Hearwell smiled. ‘“That’s not 
true. The reason you didn’t 
hear well immediately after was 
because I had stopped project- 
ing my voice. I kept on talking 
in a normal tone. When you 
put on a hearing aid people stop 
making you hear, that’s all. 
And you don’t have to strain 
to hear them.” 

Morgan mulled that over a 
minute. “Well, only my wife 
has complained about my hear- 
ing. No one else has. So it 
can’t be so bad.” 

Hearwell said: ‘“Doesn’t it 
make sense to you that the peo- 
ple on the closest terms with 
you, who have to communicate 
with you more than any others, 
would be most concerned about 
your hearing? And, I wonder, 
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too, if you know that certain 
types of hearing losses are pro- 
gressive. By that I mean that 
they get worse, the longer 
they remain uncorrected. Quite 
often the very exercise of the 
hearing will preserve the ability 
to make use of the hearing that 
you have left.” 

Morgan thought about that, 
then got up. “Well, I said I was 
browsing. I'll think about it.’ 

Hearwell walked Morgan to 
the door, and made an appoint- 
ment with him for two months 
later, just to check the hearing 
loss. Two days before the ap- 
pointment, he called Morgan 
and confirmed that he was com- 
ing. The tests showed the same 
amount of loss—no difference. 

Hearwell tried to talk reason 
to Morgan at the second inter- 
view without high pressuring. 
It failed, ending with Morgan 
saying, “No — I don’t care if I 
do need one. I won’t wear it.” 

Now, here it was a half year 
later, and Morgan was back. 
Hearwell rang the buzzer for 
Mary to send him in. 

Morgan came in and sat in the 
chair opposite Hearwell, who 
smiled and said, “Hello, Mr. 
Morgan. Nice of you to drop in. 
Down doing some of your Christ- 
mas shopping?” 

“Yes, I am,” said Morgan. 
“T’ve been thinking about what 
you told me. I’ve watched peo- 
ple talk to me and they strain 
to do it. No wonder people 
bore me. They only speak to 
me in monosyllables. I’m down 
to buy a Christmas present to- 
day ... for myself. Will you 
fit me for a hearing aid?” 

It was no sooner said than 
done. As Morgan left the Hear- 
well offices, he waved and said, 
“Merry Christmas!” Hearwell 
said, “Remember, your hearing 
aid will be ready Saturday. You 
don’t want to miss any of 
Dickens’ “A Christmas Carol’ 
on television Christmas Eve, do 
you?” 

“No, I certainly don’t,” said 
Morgan, smiling as he went out. 

Now, thought Hearwell, fill- 
ed with the Christmas spirit, 
it’s lunch time and I have to 
pick up that nice bracelet for 
Mary... 





HEARING 
AID 
TUNER 


New device, invented by musicians, 
tunes hearing aids and makes them 
sound clear and natural. 


According to scientific university re- 
search and the experience of in- 
creasing thousands of users, this 
little inexpensive canal insert, made 
of cotton-soft plastifoam hides deaf- 
ness better by replacing the ordin- 
ary earmold button with a tuneable 
coupler which clarifies hearing and 
makes it sound clearer and more 
natural. 

A copy of Dr. West's report on the 
university research and_ clinical 
tests he made to determine the 
superior efficiency of this device 
will be sent to anyone in need of 
better hearing who sends 10c in 
coin or stamps for mailing or $1.09 
for report and sample. 


SEND TO: 


J. D. HENDERSON 


231 W. WISCONSIN AVENUE 
MILWAUKEE 3, WISCONSIN 











Encountering New Earmold 
Problems With Hearing Aid 
Glasses? ? ? ? 


MANY DEALERS ARE - - 
AND ARE FINDING 
A SOLUTION WITH - - 


Mid-States SOFTEX EARMOLD 


SOFTEX EARMOLDS have 
swept the nation used conven- 
tionally — Now applied to hear- 
ing aid glasses, SOFTEX EAR- 
MOLDS are proving THE AN- 
SWER to close acoustical seal 
with comfort to the user. 


SOFTEX was developed by hear- 
ing aid people for hearing aid 
people. 


CHARTER MEMBERS: 
Hearing Aid Industry 
Conference, Inc. 
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happenings to individuals. 


| propucts and PEOPLE is designed to keep you informed on ail 
| significant developments in the hearing aid 


and on 








PEOPLE. AUDECIBEL, P. O. Box 11, Lincoln Park, Mich. 
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Maico Introduces New 
Desk Model Aid 

New help for hard-of-hearing 
school children in the form of 
Model MT-2, a desk-type port- 
able hearing aid which can 
be easily handled and operated 
has been announced by the 
Maico Company. The Maico 
Portable is entirely battery-op- 
erated, so that the child is free 








Pd 


MAICO’S MODEL MT 2 
. . . features ease of operation 


from danger of shock and the 
classroom has no bother with 
electrical cords and outlets. The 
same transistor-type portable 
unit is expected to find ready 
acceptance among the clergy, 
doctors and social service agen- 


cies. 
ae 


Audalin Introduced By Peters 

Audalin, an ear impression 
material claimed to meet all the 
requirements of both the audio- 
logist and the patient has been 
introduced to the hearing aid 
industry by the Peters Chemical 
Manufacturing Company, 3623 
Lake Street, Melrose Park, IIli- 
nois. 

According to officials of the 
Peters firm, Audalin will not 
shink or change shape once an 
impression is made. It is easily 
mixed, needs no lubricant, and 
does not have to be inserted in 
a hurry. This new material 
has a pleasant feeling to the 
hands as well as to the ear, and 
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smells good. There is no burn- 
ing sensation in the ear. Better 
plasticity and a smoother sur- 
face are claimed, with no tacki- 
ness. It is easily shipped with- 
out fear of damage to the com- 
pleted impression. The liquid 
is not flammable and can be 
shipped by air mail. 

The manufacturer claims it is 
possible to make every ear im- 
pression perfect with Audalin 
and as proof makes an introduc- 
tory offer of a 30-unit traveler’s 
knit for $3.50. They guarantee 
your satisfaction or your money 
back. 

* tk ok 
National Telecast Help 
Tonemaster Dealers 
At Local Level 


The Tonemaster Manufactur- 
ing Company, Peoria, Illinois is 
telling the story of their com- 
plete line of hearing aids by par- 
tipicating on NBC’s “It Could 
Be You” television program. 
This daytime human _ interest 
program is presented Monday 
through Friday and has an au- 
dience of eight million viewers. 

“It Could Be You” introduces 
persons in need of a particular 
item, with selections made on 
the basis of the worthiness of 
their need and the story behind 
it. People who need a hearing 
aid either for themselves or for 
friends, but are unable to af- 
ford it, are given Tonemaster 
hearing aids through the fran- 
chised Tonemaster dealer cov- 
ering that particular area. The 
local Tonemaster dealer is given 
prominent mention on the pro- 
gram. 

With 205 Tonemaster dealers 
covering the United States, per- 
sons from all localities are 
served. In addition to the na- 
tional publicity this program 
provides Tonemaster hearing 
aids, the local Tonemaster deal- 





er who awards the hearing aid 
to the participant on the pro- 
gram also receives invaluable 
publicity in his own area. 


* * * 


Grover C. Coil Retires 

Grover C. Coil, one of the 
founders and former secretary- 
treasurer of the International 
Hearing Aid Association is re- 
tiring to his newly purchased 
Roxy Motel, Haines Road, Clear- 
water, Florida after 41 years in 
Chicago. 

Mr. Coil was one of the first 
to campaign for a unified code 
of ethics for the hearing aid in- 
dustry and for a standard of 
qualifications for persons fitting 
hearing aids in the retail field. 
He worked many years volun- 
teering his time unstintingly, to 
establish and implement the 
code and to promote educational 
programs in the field. He has 
served on the faculty of the an- 
nual Otolaryngolotic Assembly 
of the University of Illinois Col- 
lege of Medicine. 

Mr. Coil, who was executive 
director of the Society of Hear- 





~ GROVER COIL, 
LARRY SMITH, MAURY SHOUP 
. . bowling ball for sunshine 


ing Aid Audiologists and former 
editor of Audecibel always be- 
lieved in the importance of as- 
sociation memberhip. 


“It marks member dealers as 
(continued on page 19) 
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_ behind every Maico distributor | 


MAICO’S COMPLETE RESOURCES 
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For information on 
territories available write 


MAICO COMPANY 








21 N. THIRD ST., MINNEAPOLIS 1, MINN. 
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of individuals and firme registered ae 


CERTIFIED HEARING AID AUDIOLOGISTS 


SOCIETY OF HEARING AID AUDIOLOGISTS 


by the 


ARKANSAS 
LITTLE ROCK 
Will R E., Lobby 
Building. 
ARIZONA 


Raymond, 520-522 Security 


1 , 
Donaghey 


Farnell, 
Bldg. 


CALIFORNIA 

ARCADIA 
Begley, John H., 209 E. Laurel Ave. 
BELMONT 

Iffla, Harry B., 1068 El Camino Real 
HUNTINGTON PARK 
Glanz, Floyd O., 2624 Saturn 
Glanz, Georgian M., 
INGLEWOOD 
Fleming, Lawrence E., 
LONG BEACH 
Brooks, Horace E., 709 Heartwell 


2624 Saturn 


423 Hillcrest 


rooks, Ruby A., 709 Heartwell 
Building 
urton, John L.. 302 Kress Bldg. 
Gibbons, Ruth M., 709 Heartwell 
Building 
Gibbons, Wyatt E., 709 Heartwell 
Building 


Woodbury, Nathaniel H., 302 Kress 
suilding 


Firms 
Beltone of Long Beach, 302 Kress 
Bldg. 
LOS ANGELES 
Flarsheim, Robert M., 
Street 


W. LOS ANGELES 


649 So. Olive 


Adkins, Owen E., Jr., 1442 West- 
wood =" 

OAKLA 

—~ < =e W., 1511 Franklin 
treet 

Taylor, Jack B., 1511 Franklin St. 

Firms 

Beltone Hearing Service, 1511 
Franklin St. 

PASADENA 

er Alfred D., 110 N. Los Robles 
Ave. 


Hunt, Carl D., 
Proctor, Joseph 
POMONA 


29 S. Garfield 
G., 407 E. Green St. 


Firms 
Begley Hearing Center, 281 S. 
Thomas, Rm. 431 
RICHMOND 
Burt, Floyd C., 
RIVERSIDE 
Dosher, John W., 3765 Ninth St. 
Fessenden, James A., 3539 Eighth 
Street. 
Fessenden, Millie S., 3539 Eighth St. 
Leroy, Lewis G.. 310 Loring Bldg. 


Firms 
Hearing Aid Clinic, 
SACRAMENTO 


Adams, Clint F., 1019A 9%th St. 
Delk, James H., 1825 “K” St 


413 10th St. 


3539 8th St. 


Kinstler, John C., 1014 Medico- 
Dental Bldg. 
Magures, Grady P., 1130 9th St. 


Firms 
Beltone Hearing Service, 1130 9th St. 
Delk Hearing Center, 1825 “K’’ St. 
SAN BERNARDINO 
Abrams, Morris, 543 “E” St. 
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Daniel, Esther R., 201 Andreson 
Building 
Ins! » Garth K., 201 Andreson 
Building 
ich . Kenneth B., 4665 Gene- 
vieve St. 


Firms 
Beltone Hearing Center, 543 
SAN DIEGO 
Conn, Verl E., 909 Sixth Ave. 
Kruell, Gus, 306 Bank of America 
Building 


“E” St. 


Maico Hearin , 306 Bank 
of America ‘5 

SAN FRANCISCO. 

Goard, C. Henry, 240 Stockton St., 
Rm. 415 

Scheu, Clarence E., 26 O’Farrell St. 

Scheu, Nora D., 26 O'Farrell St. 

Vickerson, Charles S., 26 O'Farrell 
Street 

SAN JOSE 

Lyons, Jimmie, 309 Nat’l Bank Bldg. 

Sandretto, Edward J., 15 West San 


Carlos 
Firms 

Beltone Hearing Service, 308 Nat'l 
Bank Bldg. 

SAN LEANDRO 

Huffacker, Dautin Webb, 1575 E. 
14th St. 

SAN LUIS OBISPO 

Schuldt, Norman I., 20 North Broad 
Street 

SANTA ANA 

Berezin, Simon M., 1319 N. Main St. 

SANTA BARBARA 

Schuldt, Frank J., 929 Anacapa, P. 
O. Box 776 

SANTA CRUZ 

Fortier, Joseph P., 
cade 

STOCKTON 

Weed, Lydia Miller, 421 E. Market 
Street 


8 Palomar Ar- 





Beltone 


Firms 
Hearing Service, 


Market St. 
TORRANCE 


ilsom, 


Herbert J., 


Road 
VALLEJO 


Ambler, Leonard O. 
Lusk, Eber s., > oe Marin St. 


435 


421 E. 


5311 Bindewald 


York St. 


ia i Teeartag Center, 
435 ork § 

WALNUT CREEK 

Reitze, Rheule, 1535 Main 


COLORADO 


COLORADO SPRINGS 


Pigg, M 


arvin H., 21 E. 


St. 


Bijou St. 


Pigg, Rosa ae, 21 ~ E. Bijou St. 


Pikes Peak Pees es Center, 21 E. 


Bijou St. 

DENVER 

Cee. Harvey H., 1546 Glenarm 
631. 15th St. 


Hoffman Carl G., 
Hover, Noel L. 15 
a Carl ri 


46 Glenarm PI. 
319 Symes Bldg. 


— Rosa ’ Lee, 319 Symes 


Empire 


California 


Needham, Frank D., 630 Empire 
ve _— Ruth H., 630 

Riddle, Harvey C., 1554 

Street 


Warner, Stana,, 4 16th St. 


rms 
Maico of Colorado, Inc., 1546 Glen- 
arm Pl. 


CONNECTICUT 
gy 
Ilan M., 83 Fairfield Ave] 
n, Lillian, 83 Fairfield Ave. 
HARTFORD 


Dubin, A 


MacNeil, 


Pauline C., 721 


Main St. 








year 


your area. 


promptly. 





PHYSICIANS - TEACHERS - CLINICIANS 


You may use this list as a 
‘round reference when you need the 
name of a reliable hearing aid audiologist in 


This is the only official list of 
firms and individuals authorized to exhibit 
both the Seal of Excellence and the Certificate 
of Competence, Reliability and Responsibility 
issued by the National Certification Board. 
Specific inquiries concerning member facilities 
in your locality will be answered fully and 











Firms 
A e of Hartford, 721 Main St. 
STANFORD 
Jackel, Simen S., 65 South St. 


DISTRICT OF COLUMBIA 
WASHINGTON) 
osemond, 


Ward T., 1410 New York 
Ave., N. W. 


FLORIDA 
CLEARWATER 
» seemed C., Roxy Motel, Haines 
oa 
JACKSONVILLE 
ar Herbert E., 118 W. Adams 
Absalom, George M., Jr., 2410 S. 
W. 7th Ave. 
ST. PETERSBURG 
apne, Albert C., 203 Fifth St., 
GEORGIA 
ATLANTA 
Wea wr John B., 260 Peachtree 


AUGUSTA’ 

th, James O., 619 Green St. 
COLUMBUS 
Keel, John W., ™ 13th St. 


rms 
Beltone Hearing Service, 314 13th 
Street 
IDAHO 
BOISE 
Gordon, Orpha Dell, 107 N. 10th St. 
ILLINOIS 


a 2900 W. %th St. 

Long, Roger H., 38 Ly pan St. 

yy Dean’ : . Washing- 
ton St. 


ar 14 Maurice W., 30 N. Michigan 
wae Norman E., 1117 N. Franklin 
Street 
Young, Edward J., 71 E. Monroe St. 


Audiphone Utilities of Chicago, 55 
Washington St. 

Beltone Hearing Service, Inc., 71 
E. Monroe St. 

Roseland Better Hearing Service, 
38 E. 112th St. 

Telex Hearing Center of Chicago, 
30 N. Michigan Ave. 

CICERO 

Nadle, Orville J., 5810 W. Cermak 

DECATUR 

Lyon, William P., 957 E. Main St. 

ELGIN 


Bergae, Horace E., 311 Locust St. 
ELMWOOD 

Rimington, Wilfred, P. O. Box 52 
PARIS 


Vaughn, Richard, North Main St., 
Twin Lakes 
EORIA 


P 

Beatty, Rowland J., 304 Ist Nat’l. 
Bank Bldg. 

Cone, Oscar R., 210 S. Jefferson 


Lyons, Kathryn, 304 First 

Bank Bldg. 

Rimington, Wilfred, Box 52 
Firm 


s 
Peoria Audiphone Company, 210 S. 
Jefferson Ave. 
PRINCETON 
. Winsor M., 


Nat’l. 


112 E. Peru St. 
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ROCKFORD 

Flagg, Josephine, 206 S. Main St. 
Gale, Nathaniel, 206 S. Main St. 
ROCK ISLAND 

Garver, Stanley K., 3604 18th Ave. 
SPRINGFIELD 


Touch, A. A., 406 S. 6th St. 
INDIANA 

HAMMOND 

Pratt, Mary, 5305 Hohman Ave., 


Yale Bldg., Suite 508-9 


irms 
Beltone Hearing Service of Ham- 


mond, 5305 ohman Ave., Yale 
Bldg., Suite 508-9 
INDIANAPOLIS 
Burrill, Giles M., i112 Hume 
Mansur Bldg. 

ew, Don C., 532 Bankers Trust 
Bldg. 
Chew, Mabel G., 532 Bankers Trust 
Bldg. 

Firms 

Maico of Indiana, 1112 Hume 
Mansur Bldg. 
SOUTH BEND 


Brandon, Orville K., 130 S. Main St. 


Olander, Katherine, 803 Sherland 
Bldg. 

IOWA 
AMES 


Oslund, Arthur E., 308 Main St. 
CEDAR RAPIDS 
Touro, Reginald G., 


Bldg. 
COUNCIL BLUFFS 
Barnes, rere M. (Mr.), 208-209 
Bennett dg. 
DAVENPORT 
Larson, Erling, 
Bldg. 
DES MOINES 
DeHaven, Alice, 302 Kresge 
Crete Paul D., 924 Des 
3idg. 


321 Paramount 


502 Davenport Bank 


Bidg. 
Moines 


Firms 
Maico Des Moines Hearing Service, 
924 Des Moines Bldg. 
I 


SIOUX CITY 
Dobrofsky, Ben, 420 Nebraska St. 
Firms 
Maico Hearing Service, 420 Neb- 
raska St. 
KANSAS 
WICHITA 
com, Buel C., 216 E. First St. 
Rice, eam ~* E. First St. 
ms 
Beltone Hearing Service, 216 FE. 
First St. 
KENTUCKY 
ASHLAND 
oN Ss ed I, Mayo Arcade 
LOUISVIL 


Graves, poy 704 Francis Bldg. 


Hunt, Mary M., 704 Francis Bldg. 
berlin, C. D., 403 Martin Brown 
Bldg. 

Robertson, ° on C., 30 W. 
Chestnut 

Robertson, «Marcia a m WW 


Chestnut 


’ Firm 
Beltone Hearing Sereies, 704 Fran- 
cis Bldg. 
Wilkins Hearing Aid Company, 320 
W. Chestnut St. 


LOUISIANA 
NEW ORLEANS 


Mistich, Peter H., 327 Carondelet 
st. 


Firms 
Mistich Hearing Center, 327 Caron- 
deiet St. 
SHREVEPORT e 
Hays, Carroll H. (Mr.), 2619 Vir- 
ginia Ave., Box 9095 


MASSACHUSETTS 
BOSTON 
Carter, Leroy B., 805 
Bldg. 
PITTSFIELD 
Christman, Frank P., 74 North St. 
Firms 
udiphone of Pittsfield, 74 North St. 
SPR NGFIELD 
Mattingly, cage B L., 130 Maple St. 
a Bate Sorvien, 130 Maple 


WORCESTER 
Trinder, Wallace A., 340 Main St. 


MICHIGAN 


BATTLE oy 


Statler Office 


eg Larry D., 349 Capitol Ave., 
Clark, G. Ralph, 1824 Territorial 
Rd., West 
BERVILLE 


Neile, 
Osborne, 


DETROIT 
Brenaman, Hette, E., 510 Broderick 
Tower Bldg. 

Brenaman, Ronald H., 510 Broderick 
Tower Bldg. p t 
Dague, Henry C., 522 David Whit- 
ney Bldg. a) 
rady, Troy V., 522 David Whitney 

Bldg. 
Green, Warren R., 28 W. Adams 


ve. 
Ladouceur, J. Bert, 


re. 
Malec, Walter J., 733 
Howard C., 


— 
aylor, Dennis 
ney Bldg. 


Williams, C. 


10105 Beechdale 


Book Bldg. 
1414 Broadway 
William J., 1414 Broadway 
Louis dup 1121 Book Bldg. 
C., 522 David Whit- 
H., 23 W. 


Adams Ave. 





erick 


FLINT 
Wilson, 
Bidg. 


Maico F 
Bldg. 
GRAND 
Banta, 
Knapp. 
Mie Rie 


gan D 


Arts 


Zanolli, Thornton, 28 Adams 
Ave. 

Firms 
Audiph Cc y of Detroit, 28 
West Adams Ave. 


Beltone Detroit Company, 510 Brod- 
Twr. Bldg. 
Maico Detroit Company, 
Whitney 
Malec Hearing Aid Center, 733 Book 
Book Bldg. 


Fred W., 9 Ransom St. 


Knapp, perbert S 315 

Murtaugh Nohw L.. 20 
Bite: 

Wes, Kenneth S., 

be S., Jr. 9 

Wood, _ Lewis F., 9 


522 David 


Bldg. 


Paterson 


M. Ethel, 205 


lint Gui. 205 Paterson 
RAPIDS 

Lake 
Michi 


Medical 


Clarence G., 315 
an Dr., N. W. 
Lake 


9 Ransom <Ave., 
Ransom 


Ransom Ave., 





Arts 


Firms 
Audiph Company, 9% Ransom 
Ave., N. E. 
Beltone Hearing Service, 315 Lake 
Michigan Dr., 
aico Hearing Service, 220 Medical 


HUNTINGTON WOODS 
ow Stanley W., 13100 Lud- 
ow 

PONTIAC 
Komara, John S., 
Bank 
SAGINAW ; 
Pearsall, Parke W., 107 N. 


1105 Pontiac State 


J effer- 


son 
Schwarzkopf, Hugo T., 736 S. 12th 
irms 
Audiph upany of 
736 S. 12th St. 
Beltone Hearing Service, 107 N. 
Jefferson 
SAUGATUCK 
Newnham, Richard B. 


MINNESOTA 


DULUTH 

Lundblad, Edward W., 1225 
Arts Bldg. 

MANKATO 
Hagen, Theresa C., 410% 5. 
Street 
MINNEAPOLIS 
Adams, E., 92 S. %th St. : 
Burger, Richard, 4318 Upton Ave., S. 





Saginaw, 


Medical 


Front 


Hawkinson, Fennie, 330 Medical 
Arts Bldg. j 
Wallace, Mildred, 3652 Lyndale, So. 

Firms ; 7 
Adams Bros., Inc., 92 S. %h_ St. 


Audiphone Medical 
Arts Bldg. 

ST. PAUL 

Glenn L., 116 


pee, Harold J., 475 


Bldg. 


Company, 330 


New York 


Medical Arts 
Firms 

Telex Hearing Center, 116 

York Bldg. 


MISSOURI 


CLAYTON 
Hopmeier, 
wold Dr. 
ST. LOUIS 
Beck, Esther I., 4833 Calvin Ave. 
Gaebe, Mildred L., 908 Olive St. 
Hopmeier, William H., 709 


New 


Cars- 


Esther L., 7633 





Bldg. 


St., ground floor 





Tw 


the 











Nettnay, Charles G. 
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dev 


countries 


better 
called 


CHEYENNE MAN, WIFE FIND 
PROMISE OF NEW HAPPINESS 





—photo courtesy Cheyenne, Wyoming Eagle 


le hear each other speak for the first time thanks 
to a Melody Master unit ae by 


o happy peo 
peech 


The joy that comes from finding residual hearing 

g it can be yours with IDEAL MELODY MASTER 
Auditory Training known 
s og am mechanical excellence. 
home, school = church, 


juipment 


i uae a 


The clear, distinct and NA URAL quality of sound provides 

lore the use of a wearable aid in many so- 
Would you like a demonstration? 

Write today. 

Developed and Manufactured by 


MELODY MASTER MANUFACTURING COMPANY 
2842 N. Cicero Ave. 


Hearing aid dealers who specialize in a more com- 
plete hearing service are invited to write for details. 


“a less cases.” 


the University of Wyoming 


Clinic. 
and then 


— since 1948 for out- 
Now used in 39 
saving up to 70% of 
correction and improvement. 


Chicago 41, Ill, U. S. A. 


Olive 





SPRINGFIELD fi 
Craig, Edna S., 710 S. Jefferson 
ve. 
MONTANA 
BILLINGS 
Hurt, Nathan H., 3008 2nd Ave., 
North, Box 2112 
Firms 
Beltone Hearing Aid Center, 3008 
2nd Ave., North, Box 2112 
NEBRASKA 
LINCOLN 
eek Laura L., 614 Sharp Bldg. 
OMA 
Hess, _ ; ae S. 15th St. 
Otten, W. Harold, Mi Medical 
Arts Bldg. 
NEVADA 
RENO 
Morris, William G., 222 Byington 


Bldg. 

Firms 
Nevada Hearing Service, 222 Bying- 
ton Bldg. 


NEW HAMPSHIRE 
FRANKLIN 
Griffin, Rodney A., 


II, 330 Central 
Ave. 


NEW JERSEY 

CAMDEN 

Freeman, Donald A., 632 

EAST ORANGE 

Hagen, Erling M., 500 Main St. 

JERSEY CITY 

Fahs, Raymond Z., 40 
Square 

NEWARK 

Davis, Frederick H., 671 

Fi 


Federal St. 


Journal 


Broad St. 


irms 

Maico Hearing Center, 671 Broad St. 
PATERSON 

Ellis, William, 506 FE. 
RUTHERFORD 
Frati, Amelia S., 30 Orient Way 


NEW YORK 


ALBANY 

Foster, Maria M., % State St. 
Harvey, Andy B., 9 State St. 
McGrath, James, 214 Park St. 

Firms 

Maico Albany Company, 9% State St. 
AUBURN 
Hunter, Margaret, 404 Auburn Sav. 
Bank Bldg. 

BAY SHORE, L. I. 
Vanderhorst, David A.,, 
ton Ave. 
BINGHAMTON, L. I. 
Klausner, Karl R., 6 Court St. 
Pre a A., 605 Press Bldg. 


yon ‘Frank S., 66 


18th St. 


39 S. Clin- 


Court St. 


Brynolfson, Horace w., 162 Mont- 
ague St. 
BUFFALO 
Liput, Edward A., 622 (Genessee 


3idg. 
Swift, George S., 1339 Rand Bldg. 
Swift, Grace M., 1339 Rand Bldg. 
DOBBS FERRY 
Macken, John T., 185 Ashford Ave. 
Rosemond, Leland E., 185-7 Ash- 
ford Ave. 
GLEN FALLS 
Bannon, Robert A., 
HEMPSTEAD 
Matouk, Alexander Warren, 44-B N. 
Franklin St. 
JAMAICA 
Adams, Leonard, 161-10 


Ave. 
—, I. Paul, 89-14 Sutphin Blvd. 
KINGSTON 


Wescott, Gerald R., 7 
MT. VERNON 
Marcus, Eugene, 4 Cottage Ave. 
NEWBURGH 

Blauvelt, Eleanor, 184 Broadway 
Blauvelt, See, 184 Broadway 
NEW YOR 

Berman, William, 48 E. 


P.O. Box 138 


Jamaica 


Main St. 


43rd St. 


Harmon, Nathaniel, 285 Madison 
ve. 
Manny, J. W., 48 E. 43rd St. 


4 
Turner, Lydia ‘A. Ra Fifth Ave. 
J. W. Manny, em; 48 E. 43rd St. 
Metropolitan Hearing Center, 521 
Fifth Ave. 
PATCHOGUE, L. I. 
Pomponio, Charles A., 
St., Syndicate Bldg. 


31 W. Main 











1956 


ROCHESTER 
Fresmaam, Jennie H., 1212 Temple 
SCHENECTADY 
Pulver, Fred N., 900 Pearse Rd. 
STATEN ISLAND 

imon, Edward, 124 Bennett St. 
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SYRACUSE 
Brown, Angus, 316 S. Warren St. 
Whittington, Harriett L., 316 S. 
Warren St. 
~ 
po Anthony E., 358 Broadway 


NORTH CAROLINA 


Ridgeway, Herbert L., Professional 
Bldg. 
NORTH DAKOTA 
Ss ened Patricia N., 1044 Broad- 
way 
ORKS 
+ erste ons , 16 Henry Bldg. 
MINOT 


King, Harley A., 404 First Nat'l. 
Bank Bldg. 


OHIO 
AKRON 


Miller, Leonard L., 753 First Nat’l. 
Tower Bidg. 


ser neaong Fred F., 128 E. Market 

Sen Pauline C., 128 E. Mar- 
ket St. 

age setae 505 Provident Bank 
a 156 E. 4th St. 


g. 
Foster, Stanley K- 


irms praia 
S. K. Foster & Associates, 156 E. 
4th St. 

EVELAND ie 
Clark Richard L., Jr., 655 Rose 
Kearns Alice K., 11 Colonial Ar- 


Klippe, George J., 3311 Archwood 
L —— Pp w.. 11 Colonial Ar- 


Siepame, Jack, 3372 West 105 


Smith, Margaret Conyngham, 655 
Rose 
Utley, J gor 625 Rose Bldg. 


Utley, J. Leland ‘Nate 625 Rose Bldg. 


Firm 

Maico of Clive, Inc., 655 Rose 

Bidg. 
COLUMBUS 
Fisher, Fannie S., 
Fisher, Gail D., 
Keisey, John C., 
Kelsey, Margareta 

State St. 


10 East Town St. 
10 East Town St. 
327 East State St. 
C., 327 East 


Firms . 
Maico of Columbus, 327 East State 


Street 
CUYAHOGA FALLS : 
Baird, Willard W., 1228 Grant Ave. 
DAYTON k 
Eaton, Kenneth B., 409 Commercial 
Bidg. : ; 
Eaton, Virginia, 409 Commercial 
Bldg. 
aan "Louis, 301 Ludlow Bldg. 
Shorten, Helen, 502 Hulman Bldg. 
Shorten, Raymond B., 502 Hulman 
Bidg. 


nm. ‘Couie, 


Dayton 409 Com- 
mercial Bldg. 


KENT 
Sherry, Al R., 
LIMA 
Seiten, Dorothy, 305 


& 
Jones, eee 305 Steiner Bldg. 


162 E. Main St. 


Steiner 


Moaee Aid a. 305 Steiner 

NEWARK 

Brown, Charles O., 133 Neal Ave. 

NEW PHILADELPHIA _ 

Hatfield, Jess, 327 West High Ave. 

PIQUA 

Hauschildt, Rachel 1242 W. 
High St. 

TOLEDO ; 

— Joseph H., Jr., 432 Superior 


L., 


rms 

Beltone Toledo A 432 Su- 
perior St. 

WARREN 


—, Alexander, Jr., 144 Chestnut, 


YOUNGSTOWN 
Cluse, Othal - 20 West Federal St. 





Greenberger, ” Henry, 509 Schween- 

Wagner "bins dg. 
Firms 

Beltone Y: Company, 509 
Schween-Wagner Bidg. 

Heari: enter, 20 West Fed- 
eral St. 
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OKLAHOMA nies 
OKLAHOMA CITY , —_ ane Company mibenapesscs: 
Metcalfe, Walter L., 2001 Liberty a. Cik Come y, 801 Clark 
Bank Bldg. aide ‘Bldg. rege 


Maico of Pittsburgh, 3010 Jenkins 
Arcade 

READING 

Heim, Paul P., 


Beltone Hearing Service, 2001 Lib- 
erty Bank Bhig. 
TULSA 


Johnson, Rubein V., 213 South Main 120 N. 9th St. 





YORK 
OREGON Reber, Ellis E., 17 N. Duke St. 
PORTLAND 
Christiansen, Newil H., 712 S. W. RHODE ISLAND 
9th St. PROVIDENCE 
Marx, Harry L., 712 S. W. 9th Holmes, Charles P., 69 Empire St. 
PENNSYLVA McElroy, ae =. J., 69 Empire St. 
Community Hearing Center, 69 Em- 
BUSHKILL, PIKE COUNTY pire St. 
oe Mrs. Marguerite J., P. O. 
epex } SOUTH DAKOTA 
Elba Max, 322 G. D. Baldwin| SIOUX FALLS 
— arcwi? | Roland, John G., 124 W. 9th St. 
Schrift, Herman R., 322 G. D. Bald- 
we TENNESSEE 
Sama Memies ‘Center, 322 G. D. Allo ) sme N., 610 Walnut Street 
aldwin & Levy, Melvin A., 313 W. Church 
HAZELTON Ave. 
Swoyer, Howard Nelson, 553 N.]| Reeve, Jeanne M., 820 State at Main 
Laurel St. rms 
Firms Tennessee Hearing Service, 610 
apie a “oo Company, 553 N. Walnut St. 
saurel St 
—— 
HONESDALE old, Th E., 1134 Excha 
Blauvelt, Barker S., Box 644 — dg. — ae 
PHILADELPHIA Cowen, Julius C., 1327-29 Sterick 
Handelman, Millard K., 108 S. 16th] | Bldg. 
Street Jones, Daisy, 1327 Sterick —~ 
Mynders, Anthony P., 1518 Walnut | Jones, Paul $., ne ne Bldg. 
St. 
Arnold Heari Aid. Company, 1134 
PITTSBURGH ne 
: Exchange Bldg. 
— Robert A., 3010 Jenkins Hearing Service, 1327 Sterick Bldg. 
Byers, Alice J., 1202 Empire Bldg. 
Clark, Clarence’ M., 801 Clark Bldg. TEXAS 
y ll eatrice S., 1661 Montpelier BEAUMONT rs! 
Huff, William C., Jr., 1666 Mont- | Bisel, Devon M., 405 Bowie St. 
pelier Ave. DALLAS : 
Johnston, James J., Sr., 704-5 High- | Bloom, Lloyd L., 2110 Merchantile 
land Bldg. Bank Bldg. 
Morton, James E., 1202 Empire] Durbin, Chris C., 204 N. Ervay St. 
Bldg. Wofford, Wm. B., 4429 San Carlos 











OF ALL STYLES 
land of ALL MATERIALS 


We are suppliers of 


FORMTEX IMPRESSION COMPOUND 
* Mixes rapidly 
* Sets slowly — allows time to take 
better impressions 
* Not tacky — self lubricating 
* Will not distort ear 
* Absolutely no shrinkage 
We feel that this is the greatest improvement 


ever made in impression compound. Use it 
once and you'll be convinced. 





Ask for our brochure and 
further particulars 


SCIENTIFIC MOULDING LABORATORIES 


55 E. WASHINGTON STREET 
CHICAGO 2, ILLINOIS 


Highest Quality Products for 20 Years 























FORT WORTH 





Higgins, R. H., 615 West 10th St. 
Knox, Charles, 615 West 10th St. 
Firms 
R. H. Higgins Company, Inc., 615 

West y St. 
HOUSTO 
Glikin, Poul, 412 Main St. 
Firms 
Audivox C of Houst 420 
Melrose Bldg. — 
LUBBOCK 
Holland, Agnes, 1705 Avenue ¢ 
Holland, George, 1705 Avenue QO. 


rms 
Holland Hearing Center, 1705 Ave- 
nue Q. 

on ANTONIO 


idge, James, Special Diagnostic 


“hae Lab., or. of the Sur- 
geon, Kelly A. 3 
a w. Hugh, 407 Gibbs 
rot "Ross, 712, Majestic Bldg. 
Marsh, Albert, be, 1 E. Houston St. 
Alamo elie a 407 Gibbs 
Bld 
po ~ Cc ny of South Texas, 
712 Majestic Bldg. 
TYLER 


ome Karl H., 207 E. Front St. 


ACO 
an Charles W., 108 S. 8th St. 
Ligcenay, oa "4124 North 3ist 
t 


VERMONT 


BURLINGTON 
Schell, Ralph I., 361 


Ave. 

Firms 
Maico Vermont Company, 
Winooski Ave. 


VIRGINIA 


RICHMOND 
Taylor, Charles H., 
Street. 


WASHINGTON 
OLYMPIA 
Bruner, Daniel E., 
SEATTLE 
Burke, Mildred A., 

Bldg. 
Dytert, Stanley M., 


Green Bld 
Ralff, Nora 


Superior Hearing A 
Pei od Bidg 
TACOMA 

Cobb, Kenneth H., 619 Perkins Bldg. 
Steward, —, G., 779 Broadway 


Telex Hearing Conte, 619 Perkins 
Bldg. 


WALLA WALLA 
Shower, Earl "Whe os 15 South Ist St. 


S. Winooski 


361 =S. 


118 N. Second 


106 E. 4th Ave. 


311 Seaboard 
5il 

‘ 1115 4th Ave. 
Aid Center, 


Joshua 


311 


Better Hearing Service, 15 South 
Ist St. 
YAKIMA 
Fuller, Orrin W., 18 North Second 
Street 


Yikima 
St 


Firms 
-_ Hearing Service, 16 N. 
end st. 


WEST VIRGINIA 


FAIRMONT 

Rawlings, Charles B., 
Hotel Lob bby 

Van Horn, Dale L., Fairmont Hotel 
Lobby 


Fairmont 


Firms 
Rawlings ticianry, 
Hotel Lobby 
PARKERSBURG 
Rawlings, Orville A., 


Fairmont 


221 7th St. 


WISCONSIN 


EAU CLAIRE 
i Frieda M., 
m. 


Wisconsin Hearing ane Company, 
213 S. Barstow, Rm. = 

GREEN BAY 

Krietzer, Roy J., 848 Redwood Dr. 

LA CROSSE 

Rentz, Vera, 406 State Bank Bldg. 


213 S. Barstow, 


seapenoet 
Kriel, E. L., 644 Sprague St. 
Longfield, Monica L. 91 Tenney 


Whitford, Duane C., 110 North Fair- 
child St. 
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e Products and People (Continued from page 14) 


men who have accepted the ser- 
ious responsibiity of this rela- 
tively new profession. The ex- 
treme importance in dealer-doc- 
tor relationship can be the most 
important benefit of all,” he 
said. 

The pioneer hearing aid exe- 
cutive, a native of Missouri, 
came to Chicago in 1913 to 
study international law with an 
eye upon a diplomatic career. In 
1920, through an interest in elec- 
tronics and a _ hard-of-hearing 
father-in-law, he entered the 
hearing aid field. He has held 
top executive positions with 
Graybar, Zenith, Aurex, and Al- 
len-How Electronic Coporation. 
It was from this latter position 
that he launched the first print- 
ed circuit hearing aid in 1947. 
He opened his own business in 
1949. 

We, at Audecibel, extend our 
best wishes to Mr. and Mrs. Coil 
in their retirement to sunny 
Florida. 





a A 
MILWAUKEE 
Cory, Glen G., 7064 Plankinton Bldg. 


Nutter, Frank E., 710 N. 
inton Ave. 
Poe” Ione G., 


Plank- 
7064 Plankington 


Taschner Richard H., 605 Strauss 


a ~ 

Better Hearin, nstitute of Mil- 
waukee, 710 , - Ave. 
Cory Hearing yh 7064 Plank- 
inton Bldg. 

Maico Hearing Service of Mil- 
waukee, 605 Spcahen Bldg. 


WYOMING 
CASPER 
Miller, Lyle L., 833 S. 
CANADA 
VANCOUVER, BRITISH 
COLUMBIA 
oe James B» 5 Sqymons St. 
Samuel e 
CHATHAM, ONTARIO 
Blackhall, Alice, 247 King St., W. 
KITCHENER, ONTA ‘ARI 


Edgar R. een St., 
TORONTO, RONTAR RIO . 
. Ross, - onge t. 

M Robert C., 15 een St. 


Center St. 


Ss. 


East. 
WINDSOR, 8 Bloor, West 
WINDSOR. ONTARIO 


Grayeem, George J + 50 London St., 
est 
Steven, Kenneth R., 376 Cartier 
MONTREA: QUEBEC 
Kesler, Wille E E., 1410 Stanley 
St., lek 718 —_ 
Maico feessing Service, 1410 Stanley 
St., Rm 

BRAZIL 
SAO PAULO 


roz, Josef, Rua Barao De Itape- 
Guinge, 221 12.0 Andar—Salas 1201/5 


SOUTH AFRICA 
CAPE TOWN 
Reichenberg, Capt. G., P.O. Box 2020 
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Audivox Announces 
Executive Changes 

Rolf Stutz, formerly vice pres- 
ident in charge of production, 
at Audivox, Incorporated has 
been named president in an ex- 
pansion program which included 





WAGNER Ss 
. new heads at Audivox 


several personnel changes with- 
in the Audivox family. Andrew 
Propper, former president, has 
been named chairman of the 
board; Richard R. Wagner, for- 
merly vice president in charge 
of sales, moves up to executive 
vice president; Robert C. Alex- 
ander, who has been general 
manager has been promoted to 
vice president in charge of sales; 
and Warren R. Wallace, former 
chief engineer is now vice presi- 
dent in charge of production. 
Canadian Club Elects Shoup 

Maurice W. Shoup was elect- 
ed president of the Canadian 
Club of Chicago for 1957 at the 
annual meeting of the club 
Monday evening, December 3rd. 
Mr. Shoup is district general 
manager of Telex. 
Beltone Introduces 
Volume Compensating Aid 

A new hearing aid which auto- 
matically cuts down extra-leud 
noises painful to hard-of-hear- 
ing persons with a _ tolerance 
problem was introduced recent- 
ly by the Beltone Hearing Aid 
Company. Named the “Leg- 
ato” the unit is an all-transistor 
system which features an auto- 
matic volume compression with 
adjustable gain so that loud sig- 
nals are amplified much less 
than soft signals. This elec- 
tronic system permits the user 
to set the gain high enough to 


hear the softest sound while 
automatically setting a maxi- 
mum limit. 

* eo * 
Henderson Offers TunEARaid 

J. D. Henderson, Milwaukee, 
is offering the industry his 
“tunEARaid” tips, with which, 
it is claimed, you can “tune up” 
any hearing aid and make it 
sound clearer and more natural. 
Henderson claims that with 
these tips he can positively 
tune up frequency and intona- 
tion on most aids. 

Mr. Henderson believes that 
these TunEARaids can bring a 
nice added volume of business 
to the dealer and he cites his 
own specific case as proof. He 
offers a report and a sample for 
one dollar. 


* oe * 

Dahlberg Introduces New 
Audiometer In South America 

Enthusiastic response to the 
initial showing of the world’s 
first transistor audiometer, 
Dahlberg’s Tru-Tone Audiomet- 
er, was reported by Manual von 
tabenau, export manager of the 





RABENAU, BAEZ, DR. REED (L to R) 
. . discuss Dahlberg’s new audiometer 


Dahlberg Company, on his rec- 
ent visit to dealers and pros- 
pective dealers in South and 
Central American countries. 
The new instrument tests 
both the type of deafness in- 
volved and the amount of hear- 
ing left. It is completely port- 
able weighing only 10 pounds, 
and since it is battery operated, 
it can be used anywhere. Wide 
use of this portable testing unit 
is being made, particularly in 
areas where electrical facilities 
are not the best or non-existent. 
Outstanding medical men from 
the Dominican Republic, Dr. 
German Saurez Montalvo and 
Dr. William Reed, remarked fav- 
orably on this new unit. 
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© Latest Developments 
IN AUDIOLOGY 


(Continued from page 14) 

He also said the Bureau of 
Standards, striving to improve 
its tests for hearing aids, only 
took eight factors in testing 
this year, will revise or add to 
the list later. 


2. In Glorig’s talk on proof 
that a single frequency (4,000 
cycle) audiometer would suit 
the needs for a general practi- 
tioner, he opend a wide vista. 
He pointed out that this would 
make it practical for those doc- 
tors making periodic physical 
examinations, for the first time 
to include a reliable check of the 
hearing. 


He cautioned, however, that 
for those who are found to have 
a loss of 15 db or more by this 
method should be referred for 
otological examination and a 
complete audiogram. 





Nine Certified, Five Applications Pending 
As Interest in SHAA Rises 


Interest in the Society of 
Hearing Aid Audiologists seems 
to be reaching new heights with 
literally dozens of requests for 
membership information com- 
ing in. The coupon provided for 
this purpose in the last issue of 
AUDECIBEL brought in a new 
group and your Society office 
has followed each one up with 
the proper information and 
forms. Watch AUDECIBEL 
for information on Society 
progress. 

All nine of those listed as ap- 
plicants for membership in the 
last issue of AUDECIBEL have 
been certified for membership. 
These include: 

Stanley W. Williamson, Huntington 

Woods, Mich. 

Dale L. Van Horn, Fairmont, W. Va. 
Telex Hearing Center, St. Paul, 

Minn. 

Rawlings Opticianry, Fairmont, W.Va. 


Angus McL. Brown, Syracuse, N.Y. 

Herbert J. Milsom, Long Beach, Calif. 

Owen E. Adkins, Jr., Los Angeles, 
Calif. 


Mace Warner, Denver, Colorado 
James H. McGrath, Albany, N.Y. 
If any of these new members 
are located in your area — give 
them a call and extend the hand 
of welcome. Such action will 
strengthen your Society. 


Five membership applications 
are pending at this time, in- 
cluding : 

William Louis Heinz, Spring Lake, 

Mich. 

Benjamin J. Kirstein, Everett, Wash- 
ington 

Joseph D. MacDonald, Toronto, On- 
tario 

James J. Prendergast, Weymouth, 
Mass. 

A. W. Swenk, Kenton, Ohio 

The National Board of Cer- 
tification will be acting on these 
applicants shortly. 





fr those 
Calerested in 


MEMBERSHIP 
ta the 


SOCIETY OF 





HEARING AID AUDIOLOGISTS: 





g\t ll Of 








~ Seal of % 
- 
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os 
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CERTIFIED MEMBER 








Tm taterested IN MEMBERSHIP IN 
THE SOCIETY OF HEARING AID AUDIOLOGISTS 





Send the necessary information to: 











If you would like to display the symbol 
above in your office, on your printed liter- 
ature and in your advertising we urge you 
to fill in the coupon to the left and mail 
it today. We will send you a complete file 
of information regarding the requirements 
for certification by this Society. You'll be 
proud to be a member and to take part in 
our program and attend our educational 
meetings. 


Send the coupon to 
Society of 

Hearing Aid Audiclogists 
Room 702 

28 West Adams Street 
Detroit 26, Michigan 
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© Screen Testing 
OF HEARING 


(continued from page 6 


ers employ a small series of 
numbers. There is no standard 
list used for the performance of 
the test. 

5. Lack of controlled testing 
conditions. These tests are 
usually administered in rooms 
where the level of ambient 
room noise is high. There are 
considerable differences in the 
noise level in different parts 
of the room and in the same 
room at different times. 

6. Failure to test a suf ficient- 
ly wide frequency range. The 
most important phonetic ele- 
ments in spondee words are the 
vowels which have frequency 
components chiefly below 1000 
cycles.’ It is possible to repeat 
correctly spondee words and 
numbers when only the vowel 
component is heard. Conse- 
quently, patients with severe 
high frequency preceptive losses 
of hearing above the 1000 cy- 
cle range may pass a test utiliz- 
ing spondee words with no dif- 
ficulty and these cases will es- 
cape detection. The important 
frequencies above and below the 
speech range where the early 
beginnings of conductive losses 
of hearing may appear particu- 
larly in children, are not tested 
with a whispered or spoken 
voice test. 

7. Failure to isolate ears ade- 
quately. The procedure of hav- 
ing the patient cover one ear 
with the hand or having him 
press on the tragus of the un- 
tested ear does not prevent this 
ear from receiving sound and 
the patient’s responses will not 
represent what he is hearing 
with the exposed ear only. The 
“conversational voice” level of 
some examiners is readily aud- 
ible even with the finger press- 
ing the tragus of both ears. The 
reader can demonstrate this for 
himself by listening to the con- 
versational voice of several 
speakers with his index fingers 
pressing the tragus of each ear. 
The U.S. Army has recognized 
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the significance of these weak- 
nesses and no longer utilizes 


whispered and spoken voice 
testing in determining eligibil- 
ity for service, promotions, re- 
tirement, separations, etc. for 
officers. Furthermore, person- 
nel at auditory screening cen- 
ters are instructed to utilize 
pure tone and speech reception 
audiometry in addition to such 
other diagnostic aids as may be 
needed to arrive at a proper 
evaluation of a case. No refer- 
ence is made to the utilization of 
whispered or spoken voice tests 
in this evaluation. The _ rec- 
ognition by the Veterans Ad- 
ministration of the questionable 
validity and reliability of con- 
versational voice testing is 
clearly shown in the following 
statement: 

This test (the conversational 
voice test) will be employed in 
examinations only to check pure 
tone audiometry when _ speech 
audiometry is not available. In 
cases where pure tone audio- 
metry and the conversational 
voice tests are not in agreement, 
no rating will be made until the 


claimant has been examined 
where speech audiometry is 
available.® 


Whispered and spoken voice 
tests are still in use, however, 
by some organizations as an in- 
itial screen test of hearing. An 
alternate procedure to this type 
of test is screening with the 
pure tone audiometer. Either a 
special screening audiometer or 
a standard clinical audiometer 
may be used for auditory screen- 
ing. A small, portable, battery 
operated screening audiometer 
(the Brooks Otometer) is avail- 
able which sells for about $125. 
Other pure tone screening audio- 
meters are available from Audi- 
vox, Maico, ADC, Sonotone and 
Beltone Companies (among 
others) which are portable and 
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easy to operate. 

A suggested procedure for 
administering a pure tone screen 
test is the following: 

1. Instruct the patient to 
raise his hand as soon as he 
hears each of a series of tones 
which are presented first to his 
right, then to his left ear, keep- 
ing his hand raised as long as he 
hears the sound and lowering it 
when the tone is no longer aud- 
ible. 

2. Set the attenuator (inten- 
sity) control at a level of either 
10 to 15 decibels depending on 
the ambient room noise level. 
Determine which level is ap- 
propriate in a given situation by 
testing several persons with 
known normal hearing at several 
levels for each frequency. 


3. With earphones placed one 
over each of the patient’s ears 
(making certain that the ear- 
phone is in proper approxima- 
tion to the external canal of the 
subject’s ear) start the test at 
1000 cycles in the right ear. 
This frequency is tested first 
because it is a point at which 
the ear is extremely sensitive 
and the highest test-retest re- 
liability score is found at this 
frequency. Expose the patient 
to the test tone at a level of 35 
decibels above normal threshold 
for identification purposes, i.e. 
to let him know what type of 
sound he is to listen to. Test 
next, 2000, 4000 and 8000 cycles. 

Then check 500, 250 and 125 
cycles. Repeat the procedure 
in the left ear. Expose the 
patient to each tone but vary 
the pattern of presentation of 
tones to avoid a rhythmic, auto- 
matic patient response. Keep 
the interrupter switch in the 
normally off position. The 
switch can then be turned on 
for the presentation of each 
tone and the change from one 
frequency to another should not 
be audible to the patient. 

A patient who is unable to 
hear one or more of the tones 
tested is usually considered to 
have failed the screening test 
and is then scheduled for a com- 
plete threshold audiometric test. 
It will be found, however, that 
when testing the hearing of 
large groups of adult individuals 
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a sizable number will have losses 
at 4096 cycles ranging from 20 
to 80 decibels of the perceptive 
type.” 

In testing personnel who have 
been exposed to high intensity 
noise with its resultant effects 
on acuity for this frequency, it 
is advisable not to consider a 
subject’s inability to hear this 
tone at the previously deter- 
mined intensity level as _ evi- 
dence of having failed the 
screening test. Instead, the 
audiometrist should be _ train- 
ed to secure a threshold re- 
sponse for all patients who do 
not hear the 4000 cycle tone at 
the intensity level set, and to 
consider as having failed the 
test only those who are unable 
to hear at least one of the other 
frequencies tested. 


The chief advantages of pure 
tone screen testing are the fol- 
lowing: 

1. Broad frequency spectrum 
testing. Pure tone audiomet- 
ers test hearing at octave points 
throughout a wide frequency 
range, usually from 125 to 8000 
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cycles. Such testing makes pos- 
sible the detection of hearing 
losses above and below the 
speech range where appropriate 
medical treatment in the case 
of early conductive losses and 
prophylactic measures such as 
use of ear protectors and re- 
moval of the susceptible in- 
dividuals from noisy environ- 
ments in the case of early per- 
ceptive losses may prevent the 
development of serious, handi- 
capping losses. Persons with 
significant perceptive losses af- 
fecting frequencies above 1000 
cycles, by their acquired ability 
to capitalize on minimal audi- 
tory cues, are often able to pass 
whispered and spoken voice 
tests. They are readily detected 
in a screen test using pure tones. 

2. Accurate calibration of 
stimuli. All acceptable pure 
tone audiometers have met 
standards for frequency and in- 
tensity set by the American 
Medical Association and _ the 
American Standards Associa- 
tion. Results secured on one 
audiometric test should be con- 
sistent (within plus or minus 5 
decibels) with those secured on 
future tests regardless of the 
make or model of the audiomet- 
er or the examiner performing 
the test. 


3. Ease of administration. 
Lay persons can be quickly 
trained to administer a pure 
tone screening test of the type 
described. Professional person- 
nel then do complete threshold 
audiometric tests (air and bone 
conduction) on those who fail 
the screening test. 

4. Rapidity of test. In spite 
of the greater accuracy and 
completeness which pure tone 
screen testing makes possible, 
it takes only a few seconds 
longer to perform than a whis- 
pered and spoken voice test on 
a normally hearing person. The 
average time which it takes an 
experienced technician to con- 
duct a whispered and spoken 
voice test is 48 seconds. The 
average time which it takes the 
author to conduct a pure tone 
screening test is 60 seconds per 
patient. It is felt that the 
many advantages of the pure 
tones screen test warrant the 


small additional expenditure of 
time. 


The author recently had an 
opportunity to perform 1311 
pure tone screening tests. Many 
persons were discovered by this 
procedure with significant losses 
of hearing who were able to 
pass whispered and spoken voice 
tests with no difficulty. In 
several instances, the losses 
so detected averaged greater 
than 30 decibels for the central 
speech frequencies (500, 1000 
and 2000 cycles) in the better 
ear. These were individuals 
who were able to pass a whis- 
pered and spoken voice test with 
no difficulty as administered by 
technicians with several years 
of experience with such test 
procedures. 


Such experiences are _ not 
unique or unusual and can 
readily be corroborated by sub- 
jecting a group of persons with 
known losses of hearing of dif- 
ferent types and degrees to 
whispered and spoken voice 
tests. This is a type of experi- 
mental procedure which clinical 
audiologists planning a program 
for the detection of hearing 
losses in a large population 
might profitably undertake to 
familiarize themselves with the 
practical limitations of some of 
the “time honored” methods of 
testing hearing acuity. 


With the wealth of evidence 
available on the limitations of 
whispered and spoken voice 
tests of hearing, it should not 
be necessary to stress the 
obvious superiority of pure tone 
sweep testing over the non- 
calibrated methods of examina- 
tion. Because whispered and 
spoken voice tests are still in 
use by many organizations, it 
was strongly felt that the issues 
involved needed careful _re- 
statement. 


‘Manual for Medical Examiners of the Veter- 
ans Administration. Revised June 1951. U.S. 
Government Printing Office. Wash. 25, D.C. 
Pr. SS 

*Glorig, Aram, M.D. Problems in Hearing. 
(1950) Armed Forces Medical Journal. P. 590-595 
*Hirsh, Ira J. (1952) The Measurement of 
Hearing. McGraw Hill Book Company, Inc. 
Chapter 5 

*‘SGO Circular No. 63. Office of the Surgeon 
General, U.S. Army, Main Navy Building, 
Washington 25, D.C. 16 April 1952, P. 2 
‘TB 10A-301. Veterans Administration Tech- 
nical Bulletin. tions for Determina- 
tion of Auditory Acuity. 
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Radioear Corporation is pleased to announce 
the occupancy of their newly completed plant 
and general offices. Everyone is invited to come 
and see our new home. 

Of modern design, situated in a beautiful 
suburban setting, planned to accommodate 
our expanded production force and to leave 
room to grow, this new building marks our 
fourth expansion since Radioear was founded 
in 1924. 

To the best of our knowledge, this is the 
largest building devoted entirely to the pro- 
duction of high quality hearing aids. It in- 
cludes the most modern of production ma- 
chinery, experimental and testing laboratories, 
a specially designed sound-proof room and 
many other facilities. 

From this modern plant will come hearing 
aids even better than the fine products for 
which Radioear is famous. Products that will 
put a still higher premium on the Radioear 
franchise . . . products that will live up to 
our motto “Radioear—the World’s Finest 
Hearing Aid.” 
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